
It happens every fall.  We start to think about what life will look like next year.  What will happen if I miss an opportunity 
that I should’ve taken for myself or my family.  Should we move closer to the kids’ school or shorten my drive time to work?  
What will happen if I wait one more year?  Th ese and other similar questions are bouncing around in the heads of home-
owners who want to take advantage of our current real estate market, but then think that maybe they should wait until aft er 
the fi rst of the year, or even the spring.  Here are fi ve important reasons why potential sellers should act now versus later.

1. Prices 
As of October 1st, 2014 the median price for a home in our Central Valley market is up 12% from last year and a whopping 
32.5% since October 2012.  Our appreciation has been one of the highest in the Country in the last 24 months, but the pace 
has slowed signifi cantly. Although the median price is up 12% year over year, in the last 6 months it inched up only 3.5%.  
Th e numbers are signaling that we could be bouncing at the top of the recovery and prices could soft en.

2. Buyer Demand is Down
As optimistic as many reports say buyers are regarding the housing market, our Central Valley numbers suggest diff erently.  
Our list price to sale price ratio went from 95% in Q3 2012 to 97.5% in Q3 2013, but then back down to 95% in 2014.  
Q3 sales changed little from 2012 to 2013 (2,760 and 2,763 respectively), but for Q3 2014, we’re down to 2,498 closings 
(-9.5%).  Th e retreat of investor activity has lessened demand in our entry level market and therefore we do not have the 
upward pressure on the higher priced homes: Demand is down across the board.

3. Th ere is Less Competition Now
Although we have, in the last 2 years, gone from less than 2 months supply of inventory to nearly 4 months supply, we are 
still below the 5-6 months that we have in a balanced market.  As unsold inventory from the Spring and Summer starts 
coming off  the market and other potential sellers procrastinate putting their homes on the market until the new year, sell-
ers in the Fall and early Winter will have less competition than those who wait.  It’s also true that only serious buyers are 
out during the holidays and they’re not out to look, they’re out to buy.  Today’s seller should also understand that new 
home builders continue to add to our inventory and this supply is likely to grow aft er January and through the Spring.  
Sell now before your competition increases and buyers have more to choose from.

4. Th ere Will Never be a Better Time to Move Up
You make money in real estate when you buy, not when you sell, so if you are moving up to a more expensive home, 
consider doing it now.  If prices continue to rise and you are moving to a higher priced home, it will end up costing you 
more (both in down payment and mortgage payment) if you wait.  Selling your current home and buying now also locks in 
your 30 year housing expense with an interest rate in the low 4’s.  Rates are projected to be over 5% by this time next year 
which means fewer buyers will be able to purchase your home.  For every 1% increase in rates, a buyer’s purchasing power 
decreases by 10%.  If a buyer can aff ord a $400,000 home at 4% interest, but the rate moves to 5%, then they can only aff ord 
$360,000.

5. It’s Time to Move on With Your Life
Look at the reasons you’ve decided to sell in the fi rst place and determine if it’s worth waiting.  Is the gamble of hoping to 
make a few more dollars worth the risks of making less?  Is it worth the hassle of not moving closer to schools or work?  Is 
hoping for a few more dollars more important than your health, your relationships or having the freedom to go and live life 
the way you think you should?  

Only you know the answers to these questions and only you have the ability to take control and take advantage of selling 
your home today.


